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THE notorious Dimick case will not sleep. Suits have been 
brought in the United States Circuit Court against the Conti- 
nental Insurance Company of New York by the Union Insur- 
ance Company of Philadelphia and the Insurance Company 
of the State of Pennsylvania, also of that city, to recover, 
respectively, $75,010 and $33,105, of which they claim to 
have been defrauded by Dimick as agent of the defendant 
company. The details of the case are too well known to need 


going into. 





In connection with a suit brought by the State under the 
anti-rebate law recently passed in Ohio, a question has arisen 
as to whether the law is unconstitutional. Considering the 
prominence given to anti-rebate legislation during the past two 
years and the general feeling of relief when the evil was thus 
practically remedied, it would be an unfortunate thing for the 
profession should a decision be given and sustained to the effect 
that the law in any of the States is unconstitutional. 





READERS of our advertising columns will have noted the 
intention of the Canada Life Assurance Company to seek busi- 
ness in the State of Michigan, that ground being selected on 
account of its contiguity to the Canadian border. The man- 
agers of Canadian companies have gazed with longing eyes upon 
the United States as affording a splendid field for the advance- 
ment of their interests, and the degree of success with which the 
new aspirant for honors meets will be jealously noted. Agents 
for American companies in the “ Wolverine” State will need to 
“hustle” more than ever, as their latest competitor is likely to 
make a strong bid for public favor. 





A statute of New York State does not recognize the posses- 
sion of funds by foreign companies other than “ assets held for 
the protection of all the policyholders on business done within 
the United States.” Other States have a law to the same effect. 
Our esteemed contemporary, The Weekly Underwriter, last 
week took exception to an assertion made in THE SPECTATOR, 
that the American public has practically no interest in the 
funds of foreign companies not invested in this country, and 
then that journal admitted almost in the same breath that the 
“prosecution of a claim in the English courts by an American 
claimant is attended with difficulties.” A foreign insurance 
company can be compelled by the courts in America to pay a 
claim out of the funds held in this country, whether the com- 


THE SPECTATOR. 169 


pany thinks such claim just or not, But a foreign office is not 
apt to disburse money to claimants in this country from its 
treasury at home unless it be at the pleasure of the management, 
for, to use the words of The Weekly Underwriter, the prosecu- 
tion of aclaim in the foreign courts by an American claimant is 
attended with difficulties and there have been few instances, 
indeed, when such claims have been successfully prosecuted. 





In Eastern insurance circles the sensation of the week has 
been the withdrawal from the compact not to enter New Hamp- 
shire, made by the companies after the passage of the valued 
policy law, of the ‘Etna of Hartford and several other com- 
panies. While the 4tna expresses its intention of re-entering 
the State for business, the other withdrawing companies, it is 
understood, have filed the necessary notices with the New Eng- 
land Insurance Exchange, primarily that they may be free at the 
beginning of the year to go back to the State if they then think 
it advisable, which they may not do. Among the other mem- 
bers of the exchange there is a strong feeling in favor of main- 
taining the compact, and at the meeting called for to-day in 
New York, a determined effort will probably be made to do so. 





se 


PRESIDENT Exvtotr of Harvard, who has taken much interest 
in life assurance work, and whose words as an indorser of the 
system carry weight as the opinion of a remarkably acute man, 
recently made the suggestion which, if not altogether new, has 
the merit of calling attention again to one of the practical uses 
to which life assurance can be put. He recommends that dur- 
ing the earlier years of male children’s lives (and just as well 
applicable to females also) the parents make annual payments, 
so as to secure by. the time they reach the age of eighteen the 
first of a series of annuities of $300 or $400, to extend over 
four years, or until the children’s education is completed. By 
this means a benefit would be conferred on parents and children. 
The first could give, and the latter receive, a liberal education 
without either party encountering the difficulties often met with. 
With little trouble some of our companies could put this matter 
in practical shape. Action on the suggestion would certainly 
be beneficial. 





Ask aman to cover a $5000 stock with a $5000 policy for 
fire insurance, and he will likely do it, arguing on the line that 
in the near future he may have that value of goods under his 
charge. He may hold much of the stock on credit, business 
finances may be in such shape that if he died within a year or 
so there would be literally nothing left for his family. He will 
possibly be aware of instances where the family of an unfortunate 
friend was left destitute under similar conditions. But just ask 
him to consider the question of protecting his family by a life 
assurance policy for an amount equal to the income of a very 
few years, and see how he will hesitate, try to turn the subject 
to other matters and get rid of the agent as quickly as possible. 
Why is it he thinks so much of the future in which he may be 
interested ; takes steps to prevent the necessity for beginning 
all over again in business life, which might be necessary if he is 
unfortunate enough to get burnt out, and yet is so diffident 
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about making adequate provision for his dependents, who are 
helpless to protect themselves without his aid and consent? 
The spirit of selfishness is gradually being overcome by the per- 
suasions of life assurance missionaries, but that there is too 
much of it left the experience of every agent testifies to. 





WE print in other pages an important tabulation, compiled 
for THE Spectator by Walter C. Wright, the well-known 
actuary, showing the death rate based on 9,029,408 yearly ex- 
posures for a maximum period of sixty-four years, as deter- 
mined by seven different enumerations of mortality experience. 
The table shows in detail the number of lives exposed, the 
number of deaths and the death rates of each year of assurance. 
The average annual death rate as shown by twenty British 
offices for 64 years is 1.76 per cent ; Mutual Benefit for 34 years, 
1.18 per cent ; Connecticut Mutual for 32 years, 1.12 per cent; 
Mutual Life, for 30 years, .g5 per cent; Australian Mutual 
Provident, for 29 years, .80 per cent ; thirty American offices, 
for 39 years, 1.03 per cent; 12 assessment companies, for 11 
years, .71 percent. The compilation will, no doubt, be scanned 
with much interest by actuarial experts and students. 





To note the evolution of life assurance from the early growth 
of the business in the United States, it is only necessary to go 
back thirty or forty years. When the American companies first 
started in the business of life assurance they drew upon the 
experience of the British companies for scientific, theoretical 
and practical features. As one natural result, the American 
companies continued for many years in the ruts in which the 
British companies had fallen. It is hardly necessary to say, 
because it is so well known, that whoever may take the trouble 
to compare the policy of twenty-five years ago with the ones 
issued by American companies to-day, will find a marked 
change, the comparison being altogether in favor of the present 
contracts. The policy was then a bewildering affair. All sorts 
of restrictions were put upon the holder which, judging from 
our present light, were calculated to harass the assured until 
the policies would be forfeited in despair. But this following 
too closely in the lines of the European corporations became so 
much of an evil in time as to work its own remedy. Here we 
are progressive. The restless, impulsive spirit of our people 
showed strongly in contrast with the conservative feelings pre- 
vailing amongst the clientele of the English companies. Exper- 
ience by “industry achieved and perfected by the swift course 
of time,” enabled our companies to take broader and more 
liberal views of matters. The conviction that, after all, many 
concessions might be made to policyholders forced itself upon 
them. They saw it was politic to turn their patrons into friends 
instead of enemies ; that a persistent membership was better 
than a constantly changing one. Asa consequence of the wiser 
methods pursued, the business developed marvelously, and the 
forward movement still goes on with unabated vigor, in all 
probability never to cease, now that the benefits of assurance are 
made more manifest every year. 

= * - 


Assessmentism, born of and catering to a desire on the part of 
the public for cheap assurance with greater freedom, played a 


THE SPECTATOR. 





[ Thursday 


most important part in stimulating legal reserve life company 
managers to effect radical changes in their system. Clever 
exponents of assessment assurance were successful in attracting 
to their ranks, as workers and members of the organizations, 
numbers of persons who had previously experienced what they 
deemed the worst of the bargain in their assurance contracts, 
The objections urged against level premium assurance, as then 
conducted, were not lost sight of by the managers of these com. 
panies. The stronger minded among them grasped the situation, 
recognized the errors in the system they were promulgating 
busied themselves as to how they could best regain the lost 
ground, experimented by making liberal changes in the policy, 
permission to travel without extra premium was accorded, surren- 
der values on a more equitable basis were conceded, the incontest- 
able feature was introduced, and in such manner has the contract 
been amended from time to time until at present it seems to be 
with the progressive companies as generous in its conditions as is 
consistent with safety. The flaws in the crude, inequitable plan 
of assessmentism, as first practiced, were speedily discovered, 
and in their turn the promoters of assessment organizations were 
put to it to find remedies for certain notorious evils and defects, 
and in a sort of see-saw manner the controversy as to the merits 
of the two systems has gone on and still goes on unremittingly. 
All parties have gained by the contest. The believers in assess- 
mentism have seen the necessity for grading assessments accord- 
ing to ages in preference to the “ straight collar” charge upon 
all ages. Mortuary reserves have also been decided as neces- 
sary to the welfare and safety of the progressive associations. 
Experience born of failure has been taken advantage of. 
Assessmentism is conforming more closely to the old line plans 
and, on the other hand, legal reserve companies have learned to 
anticipate the wishes of the public by conceding ungrudgingly 
anything they can judiciously and without detriment to their 
interests. 





On August 24 last a discussion took place at the meet- 
ing of the British Medical Association at Leeds, having 
special regard to the subject of “Albuminuria and Life Assur- 
ance.” The matter was gone into at length by different persons 
amply qualified to speak, notably Dr. Pavy of Guip Hospital, 
and doubtless the gentlemen who attended the meeting anda 
fair proportion of whom are called on to examine applicants 
for life assurance went away edified and instructed by the 
various views presented by the speakers. Among other things 
it was stated—and while it is old ground, it is worth while going 
over again, as showing that the English experience has been 
borne out by that of the American companies—that at first no 
examination of the urine was demanded unless there were such 
positive signs of kidney disease as to render it expedient to 
order one or reject the risk outright. After a while every com- 
pany required urinary analysis and examiners were compelled 
to give some time and study to the chemistry of the urine. As 
a result of researches it has been found that albuminuria is not 
necessarily a cause for arbitrary rejection as it was formerly 
considered, so that the assurance companies appear to have 
profited by the former liberal practice of the examiners referred 
to. A year or two ago a correspondent of The Insurance 
World asserted that had his company ordered an examination 
of the urine on each application received during 4 specified 
time, the expenses thereby occasioned would have been greater 
by many thousand dollars than the claims paid on lives of 
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persons whose causes of death indicated that at the time of 
entry they would have been rejected if an analysis of the urine 
had been insisted on. This may be an exceptional instance, 
but it is noteworthy in the light of development of recent years. 
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The marked interest taken in the subject at the meeting 
mentioned suggests the question whether in this country mem- 
bers of the medical profession give that special prominence to 
the examination of applicants for life assurance which the valu- 
able experiences to be gained by them and the large sums 
annuaily disbursed by the companies for professional opinions 
of physicians warrant life assurance men to expect. The 
benefit of medical selection is said to be lost after five years. 
For the advice given by the medical profession the companies 
are paying a very fair price. It is estimated that about 
$20,000,000 has been spent during the last twenty-five years for 
medical examination and the expenditure is constantly increas- 
ing. If this sum represents any importance to the medical pro- 
fession, at every meeting of a body of physicians, and particu- 
larly at the State, national or international gatherings, the topic 
of life assurance and the medical examiners’ relations thereto 
ought to be fully discussed. If a concensus of opinion based 
on actual noted experience could be secured it might be found 
that some others of the diseases for which at present applicants 
are permanently rejected are not so serious after all. Every 
company keeps its own record of rejection, and probably seven 
percent of all applications are declined out of which five per 
cent or six per cent are advised by examiners. ‘The record is 
useful, but the company has not the opportunity for following 
up the rejections so as to see whether it has lost or profited by 
its action in declining. ‘The examiner, however, is in a posi- 
tion to get the data the company requires, and if each examin- 
ing physician kept an accurate record of the number of persons 
examined, the number rejected by his advice or otherwise, and 
the causes on which he based his own opinion, and then from 
time to time noted the condition of the rejected parties, when 
he next met his fellow practitioners and compared experiences, 
important information could be gathered. The examiner could 
collect, as far as lay in his power, the causes of death of persons 
whose acceptance or rejection he recommended and see if events 
justified his course. If such facts were recorded in a systematic 
way it would be possible, perhaps, to tabulate some table of 
rates for assuring impaired and rejected risks. The medical 
profession owes it to itself, to the world at large, and to the 
cause of life assurance, to gather such data as would be of 
practical service in effecting the desired result of getting medical 
questions affecting life assurance thoroughly looked into. 








CONTRIBUTED PAPER. 


AMERICAN LIFE COMPANIES IN GREAT BRITAIN. 

When some of the American life assurance companies decided to extend 
their line of operations to the British isles and enter the arena as competitors 
for a share of the business to be found there, few, if any, of the English com- 
panies attached importance to the new venture, seemingly being strong in the 
opinion that their position was so well established as to preclude any possibil- 
ity of much real advantage accruing to the new comers. After a time, how- 
ever, it became patent that the American companies were there to stay, and 
moreover that a large number of persons who were excellently good risks too, 
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and who should or would in the ordinary course of things have taken out 
assurance in one or the other of the native corporations, had been attracted by 
the inducements offered by the American representatives, and protected their 
families and selves by policies granted by those companies. Thus rudely 
awakened to a sense of the mistake in underestimating the ability of their 
rivals, an effort was made to recover lost ground, and in the means used by 
some of those interested another grievous error was committed. Instead of 
recognizing the good done the cause of life assurance by the practical 
demonstration of what enterprise could do, and instituting a vigorous canvass 
on a fair and honorable basis, other and less commendable methods were 
resorted to. All sorts of invidious comparisons were drawn between the home 
concerns and their rivals, and among the most specious of arguments used to 
get intending assurants to patronize the English companies was on the ground 
of expenses, it being claimed that the American companies absorbed so much 
of their income in expenses as to render it inexpedient and unsafe for British- 
ers to insure with them. But in arguing on this line the fact was altogether 
overlooked that the difference in rates of interest on invested funds more than 
made up any discrepancy between the ratios of expense. The question of 
how to realize more than the prevailing rates of earning on investments has 
bothered our English cousins for quite a long time, and they are seeking in all 
quarters for more remunerative securities than those just now obtainable. 
Report after report 1s made by the directors of companies there, containing 
the same story of indefatigable exertions to get better paying investment. 
With them the probability is that the rate will lower, while in America there 
is a probability that there will be a long continuation of the present favorable 
interest earnings on investments. An old war cry is the ten per cent for 
expenses, and some of the companies managed to keep their rates of expendi- 
tures for getting and caring for their business down to about this ratio to 
income from all sources. An article in the British Statist, according to C. M. 
Paul, who, as chairman of the board of directors of the Scottish Provident, 
commented on the report of his brother officials, put the matter in a better 
light as regards American companies and this plaint, as it quotes a list of 
offices and the per cent of their expense to premium income, and among the 
classes are: 1. Offices whose expenses are over twenty per cent; 2. Offices 
whose expenses are over fifteen per cent ; 3. Offices whose expenses are over 
ten per cent; 4. Offices whose expenses are under ten per cent, and in the 
last class the names of ten companies only are found, 

In making comparisons between English and American offices it is to be 
considered that the first-named are mostly of longer standing than ours, have 
funds accumulated of such amounts as produce in interest sums which bear no 
mean proportion toward the income, these funds being necessary to meet the 
enormous liabilities which are fast piling up by virtue of the increased decre- 
ment to be looked for each year. 

Again, most of the companies have reached the end of their line in the 
matter of expenses for opening agencies. No push for business is made; in 
fact, they are content to lie on their oars, taking risks that are offered, but 
making no special effort, as they should, in justice to their policyholders and 
themselves, to secure that steady accession of new members so beneficial to 
the general welfare of a company, even though it be not absolulety necessary 
to the safety of the institution. 

As an example of how little vigorous werk is being done we refer to the 
analysis of companies’ accounts in The London Review of August 14, and 
find only thirteen companies whose policy issue for the year was over 1000. 
We exclude the Prudential, with which it is not fair to deal in the question, 
because of the peculiar circumstances in the case, the company being enabled, 
by reason of its large force of agents working for the industria] branch, to 
obtain an extraordinary number of new assurances in the ordinary branch for 
small amounts, the general average being only about $500. 

Of the offices referred to the highest policy issue was 2915, and only four 
wrote over 2000, the remainder being content with numbers ranging down to 
1007. 

If we regard the question of expenses to premium income only, and under 
the different conditions both classes of companies’ work, the standpoint is justi- 
fiable, and make due allowance for the strong push we are making right along 
for new business ; the additional expenses incident to securing this accession 
of membership—expenses which cannot be avoided, and to the necessity of 
which the experience of every progressive company will bear testimony—and 
further take into account the advantage on our side of ability to get a better 
return for money invested, no intelligent and fair-minded person will fail to 
come to the conclusion that insurance in an American company is every whit 
as safe and more profitable than in the usual run of English companies, 

LIBERAL, 
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LIFE ASSURANCE MOR 
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TALITY EXPERIENCE. 
ENUMERATIONS OF ASSURED LIVES, ARRANGED WITH REGARD TO THE AMOUNT OF EXPOSURE IN LATE YEARS OF ASSURANCE. PREPARED FOR 
CoMPARATIVE STUDY OF TABLES OF MORTALITY. 
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KENTUCKY GOSSIP. 


WHAT with the fali celebration, the dramatic festival and the big fire, 
Louisville has been in a whirl of excitement during the latter part of this 
month. Bamberger, Bloom & Co.’s once palatial dry-goods establishment is 
a huge pile of embers, and even Mr. Gans has found ‘‘ poor pickings” in 
the wreck. After the building had fallen and the fire continued for five days 
thereafter, everybody wondered why someone did not quench tae flames and 
save $50,000 worth of property—more or less, 


* * * 


'WELi, whose business was it? The fire department practically put it out the 
first day—that is, the department extinguished enough of it to prevent any 
further damage to adjacent property, but the internal flames were left to con- 
sume what remained of the stock. The few representatives of insurance com- 
panies on the ground did not feel warranted in incurring expense, when so 
many were interested, especially as one inexperienced adjuster said, ‘‘ I will 
not incur any expenses for my company, because I do not believe there is $75 
worth of stuff in the wreck.” One company here empowered an adjuster to 
settle its loss under a $5000 policy, provided his charge did not exceed $5. 
Another company, which had $7500, declined to pay an adjuster, assuming 
that the loss was total, and hence it would incur no additional expense. A 
leading company in New York wires: ‘* Have ——— attend to our losses, 
provided his charge will be moderate.” It does seem strange that an insur- 
ance company will value adjusters’ services so lightly, and have a paralytic 
stroke at an item of expense, when, at the same time, it cannot pay a loss, be 
it crooked or straight, with sufficient alacrity. It seems to make very little 
difference to a company whether the loss is $100 or $1000; it is the expense 


the officers fear. 
* % * 


THE whole system at present in vogue of adjusting fire losses is wrong and 
sadly needs reforming. In a recent loss in Louisville an alleged adjuster 
from near the Queen City left word that his company would pay his propor- 
tion of $1000, in order to compromise his $1000 policy. A final settlement 
was effected at $1100. This was very distasteful to the gentleman, so he 
passed two days wrangling over eighteen cents in the expense account and 
the difference between $250 and $274. This gentleman is a fair example of 


the expense crank. 
* * * 


SAMUEL GANS of Chicago says that $75,000 worth of merchandise was 
destroyed from Monday to Friday by the Bamberger, Bloom & Co. fire, which 
should have been saved. Col. Joe Moore of the Western didn’t have any- 
thing on the fire, but he had about ten near by. Dear Bill positively refused 
to carry B., B. & Co. at the rate, but he caught $10,000 in the Citizens and 
Underwriters on L. Grauman & Co, Jim Thomas didn’t have a cent in the 
fire; so the G. A. is happy. “The A2tna had $10,000 expire a day or two in 
advance. Jim Lyman had only $5000 involved in the B., B. & Co. in his 
agency. Why ? 

¥ * * 

THE committee: First—John Howly of Wexford, Ireland, always wel- 
come and always looked up to when there is really hard work to do, presides. 
John is usually very non-committal, works all day, and all night too if necessary, 
and makes his figures small and compact. There is much character in John’s 
figures, and they never lie. He gives no attention to ‘' ifs” or assertions, but 
straight on he figures column after column. A book loss to John is a blank 
piece of paper until it is shaped by the results attainable from the data. He 
jumps at no conclusions; a loss to him is a mathematical problem, and when 
his figures are compiled, his results attained, that settles it. 


* * * 


SeconpD—Henry Sullivan. Henry is little, but he is loud, and when he 
straightens himself out he is a much bigger man than he looks. It is unusual, 
but you cannot measure his abilities by his avoirdupois. He is quick to think 
and quick to act. He suits the action to the word and the word to the 
action, and nothing ever gets away from him. He is here, there, everywhere 
and nowhere, as the occasion may demand, He can get over more ground in 
better shape than anybody else. He can do more work in a minute than most 
men in a week. He can’t make as many figures as Howly, but he can tell 
the day and date that they are made, and woe be unto the man who attempts 
to make a mark in his books after the fire. Fraudulent inventories are his 


forte ; duplicate bills need but scrutinizing to be verified by him. He knows 
quantities and qualities, and is certainly the right man in the right place, 
* * * 


TuHIRD—Col. John D. Young. Always at home on a big loss, a No, 
accountant and a thorough adjuster. The sympathetic act is his forte. When 
a neat, well-timed speech is needed, John is always prepared and quick, 
His ready wit comes into play quite often. John is always fresh ; never tire- 
some. If the claimant should cry, John is ready and willing to cry with him: 
if he smiles, John will make merry; if he gets angry, John will bluff him, 4 
fitting representative of his royal master, he is the peer of any man in the 
field. His selection does honor to the representatives of the companies why 


chose him. 
* * * 


FourTH—Cameo D. Thompson. As first chairman of the meeting on the 
B., B. & Co. loss, he presided with efficiency and fairness. His appointment 
of the committee met with the hearty approval of all. Cameo can settlea 
loss by the force of dignity, better than many can by the efforts of their pens, 
or the selection of appraisers. He is always prompt and ready to do his part 
—never shirks. He is convincing in his methods, and always correct in the 
application of them. He has his place on every loss, and fills it with much 
satisfaction. His long experience with his company speaks volumes for his 
ability. He serves his master well. 


* * * 


FirtTH—Last but not least, Major Ed. Ireton of Cincinnati, His long and 
varied experience in the business eminently fits him for a place on the com- 
mittee; nothing will escape him, and in the ‘‘wind up” he will certainly 
take ahand. Major Ireton’s selection is a high compliment to that much- 
abused class named independent adjusters. WAKEFUL. 

LOUISVILLE, Ky., September 30, 








CHAT FROM CINCINNATI. 


THE surprise of Western insurance companies is not at the revolt of East- 
ern companies against insuring steamboats at one per cent, but that they 
would assume the risks as low as two per cent. The fire risk on Eastern 
steamboats is not so great as our Western ones, and yet it is but a shade bet- 
ter. The fire risk alone on Western steamboats is generally rated at about 
five per cent, and the rate for all risks is about ten per cent, and now 
there are but few Western companies writing at those rates. There was 
a time when these rates on well-selected risks afforded a fair profit, but the 
decrease in the number of steamboats has so greatly reduced the volume of 
business, that insurance on them is no longer sought. Insurance on the car 
goes of steamboats, once so desirable, is no longer looked upon favorably. 
The New Orleans companies recently found it necessary to advance their 
rates on cargoes on board of steamboats, because of the loss of sixteen boats 
by fire and sinking during the last season. 


* * * 


THE coinsurance agitation started by THE SPecTaTor has reached here, 
and is being discussed. ‘There is no difference of opinion as to the value of 


such a provision in every policy, but there is a variety of opinions as to the 
best way to bring the reform about so that it may remain an established feat- 
ure in the business. This variety of opinions is just the thing to have at this 
stage of the consideration of the subject, for cut of that variety (while none of 
the suggestions now given may be adopted) will be gathered the very best. 
What is now wanted is-a general acquiescence in the opinion that coinsurance 


is a valuable feature, and a disposition to adopt it. It is an unfortunate fact 


that insurance men generally are ready to admit the value of many sugges 
tions, but very slow to take the initiative in their adoption. Their first 
thought is: ‘*‘ Who will bell the cat?’ Let coinsurance be dist ussed until 
some rule alike equitable to insurer and insured is reached, and then with one 
accord surround the cat, overpower him and put the bell on him. It can be 
done. It needs only determination, 


* * * 
THERE is a demand from other cities for the policies of our local companies 


on risks where large lines are required, and nearly all of our companies ne 
been writing on such risks of that class as have met their approval at full tari 
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sen They do 
not solicit or seek business in other cities, but will generally accept risks from 
reputable firms requiring more insurance than they can place satisfactorily at 
home. ‘The experience of some of our companies on this class of business has 
been quite profitable, while that of some others has not been so favorable. 
It is believed, however, that the business as a whole, and especially when 


There is not an undergrounder among our local companies. 


confined to the better class, is fairly remunerative. One of our local compa- 
nies which has heretofore written on this class of risks, has decided to discon- 
tinue doing so, and is now declining to renew any of the policies on large 
stocks of merchandise in other cities. At first it reduced its lines on that 


class of risks ; now it discontinues altogether. 
* * * 


Tue Board of. Fire Commissioners of this city is in constant straits for 
enough money to meet the expenditures deemed necessary for the mainte- 
nance of the department at a proper and efficient standard, The growth of the 
city has filled the basin encircled by the hills, and is overflowing on the oppo- 
site hills. The increase of residence buildings upon and beyond the hills has 
reached that point that the citizens of those localities are demanding fire pro- 
tection, and they are supported in this demand by the insurance companies, 
for in this territory, properly protected by a fire department, is a large number 
of desirable risks, and yet, without such protection, they are undesirable. 
The insurance companies are specifically taxed for the benefit of both the fire 
and police departments, and they have a right to demand the best service 
those departments can render them. The commissioners ordered a new third- 
class engine last week, intended, most probably, for one of the outlying dis- 
tricts. At the same meeting they ordered the payment of the monthly pay 
roll amounting to $20,518.61, and miscellaneous bills to the amount of 
$23,884.70. 

* * * 

Tue zeal with which some of our life assurance men are prosecuting their 
business inclines one almost to the opinion that they would be glad if some 
prominent man with a comfortable sum written on his life would ** shuffle off 
this mortal coil” and give them the benefit of the argument in favor of life 
assurance. ‘*Our company has just 
paid a $5000 policy, and I tried to make some business out of it, but the 
fellow was so little known that but few knew him when living, and still fewer 


Said a disgusted agent a few days ago: 


knew that he had died. Nobody seemed to care whether he lived or died, or 
There goes,” said he, pointing to a man 
on the opposite side of the street, ‘‘ an active business man of large acquaint- 
ance, and one to whose family, in case of his death, a life policy would render 
The public would discuss the payment of a policy on his 


life, and there would be a general expression in favor of life assurance, and 


whether or not his life was assured. 


valuable service. 


such a one as would bear fruit in bringing in new business.” 
% % * 


THE mention of the light mortality among the pensioners of the war of 1861 
to 1865 in the latest number of THE SPECTATOR calls to mind a somewhat 
remarkable case of longevity in one who is the recipient of an annuity. Some- 
thing over forty years ago a widow then about fifty years of age had a dower 
The purchaser of the property, a comparatively 
young man, thought that as the widow was well advanced in years and in 
delicate health, it would be more to his advantage to pay her a stipulated sum 
annually during her natural life than to buy her dower outright. 


interest in some property. 


The pur- 
chaser died several years ago, but the widow survives and receives the annuity 
regularly, as her dower right is a valid lien upon the property. Subsequent 
purchasers have tried to buy her interest, but she is satisfied with the bargain 
that she made many years ago. She ‘1s now in the nineties and, so far as her 
general health indicates, has a better prospect of living another decade than 
she had at the time of accepting annual payments during life instead of a 
single one for her dower interest. OBSERVER. 
CINCINNATI, O., October 4. 








; —The New York Produce Exchange Assessment Society had foyr deaths 
Mm one day last month, making an assessment of $12 per member, and there is 
a howl against the system. The burden of membership is so onerous that 
certificates are often rented by the year. It will end as all such schemes do, 
in the gentlemen coming back to trade at the shops which can do business 
cheapest because they make a living by it.— Z7ravelers Record. 
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QUAKER CITY NOTES. 


Tue Security Trust Company, for placing and guaranteeing insurance, 
opened offices in the new Commercial Union building on October 1, and is 
now ready for business. The president is Samuel B. Huey ; vice-president, 
D, C. F. Rivinus ; secretary and treasurer, John Welsh Dulles ; solicitors, 
Samuel B. Huey and Henry Darrach ; surveyor, Francis L. Darrach. The 
company possesses a perpetual charter and has a capital stock of $500,000. 
THE SPECTATOR has already alluded to its objects. 


* * * 


Mr. DuLLes tells me that the company’s policy will be in keeping with the 
present practices of fire underwriting, and that it will in no instance antag- 
onize existing customs, and that it will seek the support of the agencies as 
much as the home offices. The city of Philadelphia, whose premium receipts 
amount to about $4,000,000 per annum will, he thinks, afford the company 
ample field for operations, for the present at least. Speaking about the com- 
pany the other day, however, an underwriter said to me, in effect: ‘' Look- 
ing at the Security Trust Company from a financial point of view, one is puz- 
zled to know how it expects to live, to say nothing of making money, pro- 
vided it confines itself to doing a brokerage business. The interest on its 
capital stock, $500,000, at six per cent, a reasonable interest, would be 
$30,000, and to pay this the company would have to do a brokerage business 
of $200,000, at present rates, fifteen per cent. Now there is nota single 
agency office in this city that is doing, or ever has done, this amount of busi- 
ness yearly, and, granting that the Security Company should, where are its 
officers’ salaries, clerk hire, rent, etc., which will make on an easy calculation 
$15,000? 
sooner or later branch out, write insurance, do a trust business, or what not, 


The only answer that can be given is that the company must 


under its broad charter.” 
* * 

Tue Security Trust Company is not yet authorized to do business by the 
Last week the company applied for admission to 
This could not be granted, because the com- 
Later reports say that the com- 
pany will be satisfied with a certificate as broker, and this has also been 


Underwriters Association. 
the association as a member. 
pany claims to be not an insurance company. 
applied for, but up to date it has not been issued. The brokerage element, 
as might be expected, has entered a protest against the association's giving the 
company a certificate. It is thought that President Wagner will call a special 
meeting of the association early in the week to take action on the company's 
second application. 
% * * 

Mr. WAGNER’s new company for insuring wages, etc,, the plan of which 
was originally conceived by E. C, Irvin of the Fire Association, is making 
some progress towards organization, A charter has been obtained, and it is 
hinted that the company will be enabled under it to do an insurance guar- 
antee business as well; also that it will offer the same inducements to the 
broker in this respect as the Security Trust Company does to the insured, 


% * * 


AUTOMATIC sprinklers are gaining in favor here every day. The Fire 
Underwriters Association has approved the Kane, Grinnell, Walworth and 
New Haven makes, and some 156 risks are now sprinkled by these. The 
Kane and Walworth systems are thought to be more largely used than the 
others. The Grinnell sprinkler is very well liked here, but I am told that its 
prices in competitive bidding are higher, as a rule, than those of the others, 
The New 
Haven may be said to be out of the race for business, as it has only three or 


and for this reason only it has not been so extensively adopted. 
four risks sprinkled. There has been but one case here that I can discover in 
which the automatic sprinklers have failed to do effective work, and this was 
not due to any defect on the part of the sprinkier itself. The case in question 
was of a small planing mill equipped with the Walworth dry pipe system. 
The owner had previous to the fire reversed the valve, thus turning the water 


off instead of on. 
* * * 


Tue Fire Underwriters Association does not favor dry pipe systems of any 
kind, and recommends them only in cases where a sprinkler system is desired, 
Whenever it is desired to use 
a dry pipe system the survey department will report the facts to the executive 
The association gives special attention to all sprinkled 
risks, in having a surveyor to inspect and report each and every one of them 
at least once a month. Any defects that may be discovered are ordered to be 


and the rooms or buildings cannot be warmed. 


committee for action. 
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remedied at once. In this way the sprinkled risks are kept in the best condi- 


tion possible. 
* * * 

INSURANCE men here agree with the views of THE SPECTATOR that auto- 
matic sprinklers in perfect order are of inestimable value to propertyowners 
and underwriters, but it is necessary to have them frequently inspected and 
tested while in position to see that they will operate as intended. 


* * * 


IN an interview with Chief Cantlin a day or so ago on the automatic 
sprinkler question, he expressed himself as being entirely non-commital. He 
would not say though that he disproved of the sprinkler system entirely, as 
some here have reported him as doing, but he thought there was room.for 
improvement, particularly in the installation, On the automatic fire alarm 
question, which he also has the reputation of opposing, he explained that he 
would under no consideration approve of the introduction of such a system to 
be operated in conjunction with the present fire alarm telegraph system of the 
city. He would not oppose a separate and distinct system though. The city 
electrician also opposes the automatic fire alarm on the ground that any alarm 
operated by heat would interfere with the city’s wires seriously. Chief Cantlin 
told me that the fire department was in better condition to-day than ever 
A new company is being organized to work in the Falls 
The chief 


before in its history. 
of Schuylkill district, where one is thought to be much needed. 
commends the establishment of a second patrol station, and thinks two sta- 
tions little enough for such a large and growing city as Philadelphia. 


% * %* 


SECRETARY WHITING of the Fire Underwriters Association has in prepara- 
tion a summary of fires, telling how and at what time they occur. This will 
prove a valuable aid to companies having sprinkled risks on their books, Mr, 
Whiting is nothing if not progressive. 


* * * 


THE compact committee of the association will most likely make its report 
some day this week, and it is the opinion of the street that a meeting of the 
entire association will be held immediately thereafter to take action upon it as 
the matter has been dragging along for some time now and is getting to be 
wearisome to the companies. The only objection that I hear to the revised 
agreement is one to the clause which requires companies to register all 
solicitors. Several companies flatly refuse to do this and it seems likely that 
that requirement will be expunged without any great to-do. 


* * * 


VICE-PRESIDENT IRVIN of the Fire Association will leave for a six weeks’ 
trip to California in a few days. President Hollinshead of the Union has 
gone to Europe on a flying business trip and J hear that he will annul some of 
George Wood, agent of the 

Mr. Wood has been absent 


the company’s marine contracts while away. 
Royal, is expected back from Europe this week. 
since the middle of May last. 

* * * 


THE Quaker City insurance world will learn with no little regret that Presi- 
dent George E. Wagner of the Underwriters Association has decided to tender 
his resignation as such at the annual meeting of that body November 15. Mr. 
Wagner has such a large and growing agency business, along with numerous 
other affairs requiring his almost daily attention, that he cannot properly spare 
the time to hold office any longer. Mr. Wagner has been the association's 
guiding star for upwards of six years now and it will be difficult to find another 
who will serve so long and acceptably. 


* * * 


COINSURANCE, so well discussed by Mr, Hawley in his recent articles in 
THE SPECTATOR, found an early advocate here in Mr. Wagner. While chair- 
man of the executive committee of the association in 1885, he prepared and 
submitted a graded schedule on the subject, taking seventy-five per cent as 
the basis. As co-operation could not be had with our neighboring cities 
though, notably New York, Philadelphia was handicapped in the matter, and 
so she stands to-day, with Mr. Wagner as warm an advocate of the measure 


as ever. 
* * * 

MANY other prominent underwriters here are as warm in their desire for 

coinsurance in every contract, but the feeling is rather with Mr, Wagner's 

seventy-five per cent basis than with Mr, Hawley’s eighty per cent. One 


THE- SPECTATOR. 


[ Thursday, 


agent told me recently that he had refused some large business because of the 
failure of the insured to place a reasonable amount. 


% * * 


THE Association will uniform all its inspectors (eleven), and anyone going 
out to inspect a risk, be he the secretary or whoever else, will be required to 
wear the uniform, which will be of dark blue cloth with brass buttons bearing 
the name of the Philadelphia Fire Underwriters Association. 
taken to give the inspectors more of an official look ; also to prevent impostors 
from entering places and committing depredations, as they sometimes do, 
Another subject receiving the association’s attention is standard fire doors, and 
a pamphlet on the same will soon be issued by it. 

% * % 


This action is 


THE Girard Fire and Marine has declared a quarterly dividend of $6 per 
share. QUAKER Ciry, 


PHILADELPHIA, October 7. 





SOUTHEASTERN NEWS. 


THERE is more or less uneasiness being manifested every day at the con, 
tinual inroad which is being made upon the business of stock companies by 
the New England and Western mutuals, Hardly a day passes that we do 
not hear of a good mill being thoroughly equipped with automatic sprinklers 
and nearly, if not all of it, placed in the mutual companies. 
the companies, which are members of the Southeastern Tariff Association, 


A number of 


are becoming very restless, and well they may, because all this business has 
been, in fact, run off their books by the arbitrary ratings under an inflexible 
tariff. I am informed that the executive committee has had several meetings 
recently, but from some cause has failed to offer any kind of relief to the situ- 
ation. There is no doubt about this committee having full power and author 
ity to do anything which in its judgment is necessary to successfully compete 
with the mutuals and secure the cotton mill insurance in this section of the 
country. As it now stands, the mutuals have nearly all of the good mills, 
while the stock companies carry lines only upon the unprotected ones, and 
with this fact staring the committee in the face I am at a loss to understand 
why it should not be bold enough to throw the rates open on all the mills 
that are now insured in the mutuals and let the companies write at whatever 
rate is satisfactory to them. 
* * * 


From all I can learn some of the members of the executive committee are 
very timid about taking hold of this matter, when if they would consider for a 
moment the real situation they would not hesitate to act, unless, forsooth, 
they have special reasons for holding the rates up. The association compa- 
nies have practically nothing to lose by declaring the tariff off on fully equipped 
cotton mills, for the reason that they have very few such risks at the present 
rates, and all they can secure at a reduced rate will be simply so much addi- 
tional premium income. It is due the members of the association, that are 
willing to write this business at rates low enough to compete with the 
mutuals, that the committee should either do something or publicly acknowl- 
edge to the companies that it is afraid to tackle the question, in which event 
it might be in order for this matter to be put in the hands of a special com- 
mittee with courage enough to at least wage a vigorous war, and I make the 
assertion, without fear of contradiction, that it would succeed in capturing many 
risks that have long since passed off the books of stock companies and gone 
to the mutuals. 

* * * 

A GENERAL agent of a prominent company has given me a very important 
item on the subject of builder's risks in the State of Georgia. He states it as 
a fact that the Southern Mutual of Athens, Ga., will not write a building 
until it is completed and ready for occupancy, and therefore the assured is 
compelled to get his builder's risk written by some other company. The 
result of this is that the companies are now blindly writing builder's risks 
with no promises whatever of securing the full line upon the property when 
it is finished and ready for occupancy. I am informed that several compa- 
nies have begun to comprehend this scheme, and are flatly refusing to write 4 
builder’s risk except with the agreement that they shall have an annual oF 
term policy for the full amount of the risk carried with the builder's hazard. 
I am further informed that this matter has been called to the attention of the 
executive committee of the tariff association, but it cannot do anything in the 


oe 
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premises, as there is no authority given it by the association in cases of this 
kind. Ido not think, however, it will be amiss for the committee to lay the 
matter before the association at its next meeting, if for nothing else than to 
let the members know just how they are being hookwinked on builder's risks 


in this State. 
* * * 


Joun C. Ruse, general agent of the Equitable Life, has just returned to 
Atlanta after quite an absence. He is in a happy mood, and I doubt not the 
Equitable has been booming wherever he roamed, TART. 

ATLANTA, GA., October 5. 











COMMUNICATIONS. 


THE COINSURANCE CLAUSE AS A REFORM MEASURE. 
[To THE EpiToR OF THE SPECTATOR.] 


Over the signature ‘‘ Day” the following queries are asked in THE Srrc- 
TATOR, Viz.: 

First—Would Mr. Hawley apply the eighty per cent or full coinsurance to 
all risks and make the same proportionate reduction in the rate? 

Second—Does he consider it as advantageous when attached to frame steam 
woodworkers in the country as to brick mercantile buildings under protec- 

? 
n Third—Would he discriminate between protected and unprotected risks ? 

Fourth—What rule would he apply to States having valued policy laws? 

I would ask the gentleman to read again the papers recently published in 
your paper, and he will find that an eighty per cent standard is advocated 
from first to last, and also that its application should be universal, irrespec- 
tive of hazard. Ihave plainly stated, I think, that the rate should be ad- 
justed to meet the circumstances and not the circumstances to meet the rate. 
In other words, have one fixed percentage of insurance for all risks, reduce 
the rate in proportion as the insurance is increased, and increase the rate in 
proportion as the amount of insurance is reduced. 

In reply to the second question, I would say that if the principle is correct 
(none seem to doubt it) the advantages are just as pertinent in the country as 
in the city. Why should we compel eighty per cent insurance in the city and 
allow country risks to carry as little or as much insurance as the assured may 
desire ? 

To the third question, I can only say that the protected risk has at present 
the advantage over the unprotected risk in the matter of rate. If the basis or 
minimum rate is lower, any variation of it by my proportions will not be 
radically different from the same variations of a higher rate. There is a 
possibility, however, of variation which would make a lower rate higher than 
an originally higher one, 7. ¢... Suppose a rate be fifty cents, and there is but 
forty per cert insurance ; under my proportions this rate would be one per 
cent. Again, suppose a one per cent risk to be fully insured, the same pro- 
portions would make this latter rate eighty cents. Taking the amount of 
insurance into consideration, this is perfectly just. 

To the last question, I answer that the principle must be the same so long 
as that principle is correct. Many companies will not issue policies in States 
with valued policy laws, and those that do exercise great care in ascertaining 
the value of the property they insure. The principles set forth in my papers 
are directly in accord with the attainment of this knowledge before the fire. 

In conclusion, I most emphatically advocate an ironclad rule. Justice can 
be done to all by variation of the rates as above explained. 

PHILADELPHIA, PA., October 4. WARREN A. HAWLEY. 


[To THE EpITroR OF THE SPECTATOR. | 

As to farm and other isolated business, I think the principle of coinsurance, 
though applicable to these classes, would prove valuable to a far less extent 
than on property so protected that losses are seldom total. Of course, the 
coinsurance clause is of no value in a total loss, the sort generally experienced 
on unprotected risks, except the damage is insignificant. But I see no harm 
in the clause on this property, and its unimportance here being negative, its 
universal application is not objectionable. 

However, the alternative Mr. Hawley suggests, in the absence of the coin- 
surance clause, cannot safely be applied to the classes of property above 
named. ‘There is a moral hazard in large insurance on unprotected property. 
Any stimulus to full insurance, like reducing the rate as amount of insurance 
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is increased, will certainly provoke carelessness and crime on the part of 
owners. 

The opportunities for incendiarism offered by isolation and the vicissitudes 
of business, combined with the usual long-term insurance, demand with no 
uncertain voice that companies not only do not stimulate, but vehemently dis- 
courage high insurance. 

However valuable this clause and its alternative may be in risks where no 
moral hazard can lurk, I think it is safe to limit its use to such localities, and 
I am by no means certain that the percentage value clause should not accom- 
pany the coinsurance clause in all caseS to counteract the stimulus to overin- 
surance the latter seems to create. I feel sure it would be essential in all 
cases where the alternate he proposes was applied, and no one can for a 
moment doubt its absolute necessity if the alternate were used on isolated 
property. H. M. STEVENS, Secretary, 

Agricultural Insurance Company. 

WATERTOWN, N. Y., September 30. 


NEWS OF THE WEEK. 


The Condition of the Homeepathic Mutual Life. 


Tue following summary of the report made September 25 to the creditors of 
the Homecepathic Mutual Life Insurance Company of New York by E. M. 
Kellogg, receiver of the company, has been furnished us by that gentleman ; 


STATEMENT TO DATE. 


Total assets, including deposit 


Total policy claims filed to date 


OST GANS. 6 os. ccsccsevecyss ‘ 
91,162.85 


Balance ; $13,107.61 


Outstanding policy claims (according to books of company) but not 
filed, amount to about...... 


Leaving to meet expenses of receivership $5,107 61 





The Citizens, Indiana and new Vernon Companies of Indiana. 


Ir appears that Evansville (Ind.) parties have secured control of the Citi- 
zens Insurance Company of that city, which, for the past two years, has been 
managed by McGilliard & Dark of Indianapolis, and that the company will 
hereafter be managed from Evansville. The Vernon Insurance and Trust 
Company will henceforth be managed from the office of McGilliard & Dark 
with the Indiana Insurance Company. The Vernon was chartered in 1851, 
and in 1886 was secured by the present owners and a business of reinsurance 
has been conducted by its management since 1887, MceGilliard & Dark say, 
in the following letter, that the directors recently voted to increase the com- 
pany’s stock to $150,000, which was at once taken by business men of means. 
The intended paid-up capital of the company is not stated ; 

[To rHeE Epiror or THE SPECTATOR. | 

Yours of the 2d inst. asking for information regarding the late action of the 
Citizens Insurance Company of Evansville, Ind., noted. In reply will say 
that some of the Evansville stockholders have never felt satisfied in regard to 
the management of their company being removed to Indianapolis, and have 
been determined from the first that it should be changed back to Evansville 
parties as soon as it could be accomplished. In order to bring about that 
result they purchased some stock at a very high figure, and some of the 
remainder at a little less than it was worth. The company has made money 
from the commencement of its present management, and of course the results 
of the first two years’ business of any company are always misleading, and 
therefore many overestimated its value. 

In regard to the statements by some of the newspapers of this city, through 
their reporters and through interviews had with some of the insurance men of our 
city, we will say that said comments are not true—a much larger portion of the 
capital stock was paid in cash, and the balance of the stock paid in notes of 
wealthy men, secured by collateral, and we considered it paid-up stock. One 
thing is very certain, there is no better indemnity anywhere than a policy in 


| 
| 
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the Citizens Insurance Company of Evansville, under proper management, 
with so much wealth backing the same. 

We have been operating under the special charter granted the Vernon In- 
surance and Trust Company, which was granted by our legislature in 1851, 
This 


charter was secured from the original stockholders at Vernon, Ind., in 1886, 


and which is one of seven perpetual charters granted in that year. 


and $50,000 of stock placed, and a business of reinsurance has been done by 
its management since April, 1887. The directors of this company lately 
voted to increase its stock to $150,000, The stock was all taken in four days’ 
time by business men of means, and in a few days the Vernon will commence 
Indeed, they may 
With 


thanks for courtesies extended to us in the past, we respectfully submit this, our 


issuing its policies with the Indiana Insurance Company. 
be considered a pair, and will do but a small conservative business. 


introduction to the public, and invite investigation into the standing of our 
stockholders, also as to our management of the company’s affairs. 
McGILLIARD & DARK, General Agents. 
INDIANAPOLIS, IND, October 4. 


Withdrawing From the New Hampshire Compact. 


Last week the AZtna Insurance Company of Hartford gave the needful 
ninety days advance notice to the New England Insurance Exchange of its 
intention of withdrawing from the New Hampshire compact. The example 
of the A®tna was followed by several other companies, In explanation of tts 
course, the officers of the A‘tna state in effect that the business of the com- 
pany in New Hampshire in the past always proved reasonably profitable to 
the company, and that as it and others are now doing business in other States 
where valued policy laws are in force, which was made the occasion for leaving 
New Hampshire four years since, there appears to be no especial reason against 
resuming operations there. The company expects to obtain its license from the 
New Hampshire Department about the middle of January. The other com- 
panies who filed notices of withdrawal, it is generally supposed, did so in 
order that they might be free to watch the course of events and act accord- 
ingly. 

A full meeting of the New England Insurance Exchange was held on 
Saturday at Boston to discuss the whole situation. The general feeling of 
those present seemed to be strongly in favor of keeping up the compact, and 
it was decided that the letters of the A2tna Insurance Company and others 
should be placed on file, and that the companies which withdrew from New 
Hampshire in 1885 should be invited to meet at noon on Thursday, October 
10, at the rooms of the New York Board of Underwriters in New York city, 
‘*to consider the situation in regard to the New Hampshire compact.” It 
was also resolved as follows: ‘‘ That in the interest of good faith, good un- 
derwriting and good legislation, the New England Insurance Exchange earn- 
estly requests the companies to stand by the New Hampshire compact, not- 
withstanding the action of the 2tna Fire Insurance Company of Hartford, 


Conn.” 





The Travelers Abroad. 


THERE was arumor about recently that the Travelers Insurance Company 
would enter Great Britain for business, which the company promptly denied. 
A representative of the Travelers has lately been successfully soliciting busi- 
ness on the high seas, as is learned from the following clipped from The Trav- 
elers Record, which may possibly account for the rumor referred to: 


Along in the summer Agent Borley of St. Albans, Vt., was on the City of 
Rome, on his way to England, and happening to have three blank accident 
applications in his pocket (he regrets that there were not more) induced three 
of his companions—a New York newspaper man, a physician and a country 
banker—to have their names put down and bind the bargain by payment then 
and there. It struck them, however, that there was a chance of loss before 
the policies were received, so they prudently inquired what recourse they had 
if the steamer went to the bottom, to which the agent replied that he would 
pay back the money just before it sank. This was satisfactory ; the applica- 
tions were mailed at Queenstown, the policies sent to their respective ad- 
dresses, and three families are some thousands of dollars better off potentially 
than they would have been otherwise. 


The Actuarial Society of America. 
THE Actuarial Society of America held its first meeting after organization on 
October 3 in the board room of the Home Insurance Company in the Boreel 
building, New York, the use of which was kindly given by President D. A. 


Heald. Sheppard Homans, president of the society, occupied the chair. 
PI I ) I 
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The following members of the society were in attendance at the me eting; 
George Ellis, Travelers, Hartford, Conn.; D. P. Fackler, consulting actuary, 
20 Nassau street, New York ; William Hendry, Ontario Mutual, W terloo, 
Can.; J. M. Holcombe, Pheenix Mutual, Hartford, Conn.; Sheppard Homans, 
Provident Savings, 120 Broadway, New York ; Oscar B. Ireland, Massachu. 
setts Mutual, Springfield, Mass.; James M. Lee, Berkshire, Pittsfield, Mass,: 
J. B. Lunger, Prudential, Newark, N. J.; E. P. 
Cincinnati, O.; W. A. Marshall, Home, 254 Broadway, New York; Bloom. 
field J. Miller, Mutual Benefit, Newark, N. J.; 
able, 120 Broadway, New York; Israel C, Pierson, Washington, 21 Cort. 
landt street, New York ; H. W. St. John, A2tna, Hartford, Conn.; H.W 
Smith, American, Philadelphia, Pa.; William T, Standen, United States, 262 
Broadway, New York ; William E. Starr, State Mutual, Worcester, Mass,: 
R. W. Weeks, New York, 346 Brcadway, New York; D. H. Wells, Con. 
necticut Mutual, Hartford, Conn.; Walter C. Wright, New England, Boston, 
Mass.; Ed. B. Smith, Life Insurance Company of Virginia, Richmond, Va,: 
J. M. Craig, Metropolitan, 32 Park Place, New York; Robert P. Field, 
president Ministers Fund, Philadelphia, Pa.; Joseph A. De Boer, National, 


Marshall, Union Central 


xeorge W. Phillips, Equita. 


Montpelier, Vt. 

The following gentlemen were elected members: Prof. James Weir Mason, 
formerly actuary of the Massachusetts Mutual and the Penn Mutual, and 
now professor of mathematics of New York College ; Charles Hildebrand, 
assitant actuary of the Connecticut Mutual; Charles N. assistant 
of the Northwestern Mutual; Horace C. 


actuary of the New York Life ; Christopher Kyle, assistant actuary of the 


Jones, 
actuary Richardson, assistant 
New York Life and formerly actuary of the Life Association of America and 
actuary of the life insurance department of the last United States census ; 
William D, Whiting, actuary of the insurance department of the State of 
Maine; Walter S. Nichols of The Insurance Monitor. 

1). P, Fackler read a paper on Systems of dividends used in former years, 
William Hendry, managing director of the Ontario Mutual Life of Waterloo, 
read a paper on Comparisons of results by different mortality tables. Prof, 
E. B. 
paper on Simplification in actuarial formulae. 


Smith, actuary of the Life Insurance Company of Virginia, read a 
These papers will be pub- 
lished in pamphlet form, and copies may be obtained by addressing the secre- 
tary, Israel C. Pierson, actuary of the Washington Life. 

In reply to a statement which has appeared in print that, while the society 
was organized to promote actuarial science, it leaves out of its organization 
some of the brightest actuaries in the country, the officers of the society assert 
that membership in the societyis open to all persons engaged in actuarial 
pursuits, in accordance with the constitution. 

Several gentlemen identified with the practical side of the business of life 
assurance will be invited to attend the next meeting of the society, when 
papers treating on practical as weil as theoretic subjects will be read, Mr. 
Homans being among the number who have promised to address the members 
and their guests on that occasion. 


The Provident Savings Life. 
DvRING the present year the Provident Savings Life Assurance Society, under 
the guidance of President Homans, has made rapid strides, both as regards 
territory occupied in this country and Canada and in respect to business 
written. Asan indication of the progress made the following comparison 
between the assurance written in nine months in 1889 and the corresponding 


months in 1888 is presented : 


Janu cry.. 
Febru:ry.... 


697,0c0 


$13,744,000 $8 





Of course the field force of the company can be relied on to write a sub- 
stantial increase in business in each successive month from now on, and that 
they will bring the total business for the year up to an aggregate’ which will 
exceed $20,000,000 is almost more than probable. But to accom 
plish the best results, each agent of the company must bear a proportion of 


the responsibility of pushing actively for new business, 


in ordet 





Oct. 10, 1889.] 
MERE MENTION. 


—James M. Sly, insurance agent of Elmira, N. Y., is dead. 


—The Reading Fire of Reading, Pa., has entered Maryland. 

—The Armstrong Fire has asked to be admitted to Massachusetts. 

—The Exchange Fire of New York has withdrawn from Maryland. 

—The Provident Savings Life will put up a fine office building at Tacoma, 
Wash. 

—The fire losses in Baltimore for the first eight months of 1889 were 
$253,043. 

—The New England Insurance Exchange has issued a new tariff for sum- 
‘mer hotels. 

—The September fire losses in the United States and Canada are estimated 
at $9,735,900. 

—John M. Hopkins, an old insurance man of Nashua, N. 
recently, aged sixty-two years. 


H., died 


—The formation of a mutual fire insurance company for the insurance of 
electric light risks is talked of in Boston, 

—During the month of September the New York Fire Patrol responded to 
112 alarms ; did 79 hours service and spread 364 covers. 

—The Southeastern Tariff Association has engaged an inspector of electric 
light plants in the person of John S. Alford of New Orleans. 

—A. L. Cummings has become secretary of the Arlington Insurance Com- 
pany of Memphis Tenn., succeeding W. H. Kennedy, resigned. 

—Francis H, Campbell, insurance broker of 115 Broadway, New York, 
died at his residence in Brooklyn last week, aged seventy-nine years. 

—The machine, blacksmith and car shops of Oliver Brothers at Pittsburgh, 
Pa., were burned October 7, with a loss reported as reaching $250,000. 

—A young lady, experienced in insurance office work, advertises in this 
issue of THE SPECTATOR for a position. Attention is called to her card. 

—James Meehan was arrested at South Boston, Mass., last week, charged 
with firing a residence and causing the dangerous burning of James Cronin, 
an inmate. 

—Bright, well edited and well printed, The Travelers Record now stands 
inthe front rank of company papers. Its October number is particularly 
attractive. 

—The Pennsylvania Mutual Live Stock Company of Philadelphia has been 
ordered to appear October 21, and show cause why its business should not be 
closed up. 

—Commissioner Forster of Pennsylvania has had suit brought against the 
Jefferson County Mutual Live Stock Insurance Company, to force it to wind 
up its affairs. 

—The premium receipts of the fire insurance companies in Baltimore for 
the first six months of 1889 were $506,367, against $492,417 for the same 
period in 1888, 

—I. Frederick C. Talbott, ex-Congressman and a well-known Democratic 
leader of Baltimore, has been appointed Insurance Commissioner of Maryland 
to succeed the late Mr. Hines. 

—The Pacific Live Stock Insurance Company has been formed at Seattle, 
Wash. The capital stock is stated to be $200,000. The trustees are W. B. 
Bell, G. V. J. Holbrook and J. R. K. Irwin. 

—The organization of the Mutual Fire Association, with a guarantee fund 
of $100,000, is announced from Tacoma, Wash. The president is Eben 
Pierce ; vice-president, J. W. Lithrow ; secretary, J. B. Cromwell, and treas- 
urer, W. H. Woodruff. 


—The Keystone Fire Insurance Company was organized at St. John, N. 
B., last week. The directors are: Sir S. L. Tilley, C. W. Weldon, M. P.; 
H.D, Troop, S. T. King, H. J. Thorne, J. C. Robertson, A. F. Randolph, 
T. A, Temple and G. T. Baird, M. P. P. 


—In the case in which Ada Davey was given a verdict of $10,000 against 
the tna Life Insurance Company on a policy on her deceased husband’s 
life, the defense holding that he died of delirium tremens, the United States 
Circuit Court at Trenton, N. J., has granted the company a new trial. 


—A new marine insurance paper, entitled The Marine Insurance World, 
has been issued in London by Robert Calverly of The Index. The first num- 
ber is illustrated with portraits of F. W. White and Mr. Rose of the Marine, 
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and in the next number will appear the faces of J, Carr Saunders, R. Jones 
Mr. Rose of the Commercial Union, and others, 

—Francis J. Walter of Lockport, N. Y., insured in the Manufacturers 
Accident Indemnity Company of Geneva for $5000 in January, 1887. He 
was injured at Rochester, N. Y., September 18, this year; death resulted Sep- 
tember 23. Notice was mailed to company September 24, notice received by 
company September 25, and the claim, amounting to the face of the policy, 
was paid September 26. Comment unnecessary. 

—Albert T. Turner brought a suit in the Court of Common Pleas yesterday 
for $10,000 against Jeffrey Beavan, manager of the New York office of the 
London and Lancashire Fire Insurance Company, for defamation of char- 
acter. ‘Turner was a clerk in the insurance office; and was discharged last 
July, charged with stealing money from other clerks in the office.—New York 
Tribune. 

—Harry Douglass, who during his long connection with The Weekly 
Underwriter has become so well known and liked in life and fire insurance 
circles, has forsaken the field of insurance journalism, and this week issues at 
Great Barrington, Mass., the first number of a weekly Democratic paper, The 
Berkshire News. All who know Douglass will wish him success in his new 
enterprise. 

—Scribner’s Magazine for October fully maintains the reputation of that 
admirable journal. Joseph Thomson tells how he crossed .Masai Land ; 
Robert Louis Stevenson's ‘‘ Master of Ballantree” is finished ; Lieutenants 
Hughes of the navy and Mills of the army contribute respectively papers upon 
electricity in naval and land warfare, and Charles Sprague Smith describes a 
summer in Iceland, Altogether it is a capital number. 

—The Indiana Hospital Company of Indianapolis is a new insurance asso- 
ciation, which introduces novel features. It has a capital stock of $50,000, 
and its stockholders, who are of just sufficient number to fill its offices, are 
Albert Gall, president ; H. M. LaFollette, vice-president ; Bruce Carr, treas- 
urer; J. S. Munsell, secretary and general manager; E. J. Robinson, assist- 
ant secretary; Dr. G. W. Combs, medical director; Ferd. Wood, auditor. 
The company will give to its policyholders free treatment to prevent sickness; 
a hospital for the sick and disabled, with board, lodging, medical attention 
medicines and nursing (at St. Vincent's) or medical and surgical attention at 
home and a weekly allowance in case the patient prefers not to go to the 
hospital.—/ndianapolis News. 

—The Southern California Insurance Company of Los Angeles, which was 
organized in 1885 with a capital of $200,000, is developing its business most 
satisfactorily in other States. The Southern California last year received in 


-premiums $128,784 ; paid for losses, $62,412; and on January 1 last reported 


assets of $313,595, and a net surplus of $16,398, an increase in both items 
over the figures of the previous year. The company is officered by E. F. 
Spence, president ; J. R. Toberman, vice-president ; D. E. Miles, secretary, 
and F. C. Howes, treasurer. Mr. Miles, the secretary, is a young and active 
man, and an able and experienced underwriter, in whose hands the business 
of the company may be expected to continue to grow and prosper. The 
general agency of the Southern California for Missouri, Kentucky and Ten- 
nessee is held by the well-known insurance man and adjuster, A. W. Hart of 
Louisville, Ky. 
AGENCY APPOINTMENTS. 

—J. Goulden, agent for the Penn Mutual Life in New York city. 

—cC. H. Ripplemeyer, agent for the Reading Fire, at Baltimore, Md. 

—J. G. Allbright, agent for the Union Central Life, at Oshkosh, Wis. 

—Mannell & Co., agents for the Buffalo German, at Springfield, Mass. 

—Herman C. Lagreze, agent for the German-American, at Boston, Mass, 

—Payton Wyeth, agent for the Liberty Insurance Company, at Jacksonville, Fla. 

—Chas. H. Hallock, agent for the Metropolitan Plate Glass, at Springfield, 
Mass. 

—Sydney Ashbridge, agent for Lloyds Plate Glass Insurance Company, at Bal- 
timore. 

—-George Neiley, special agent of the Royal and Pennsylvania Fire, for the State 
of Connecticut. 

—N.T. Tongue of Baltimore, agent for the Standard Life and Accident of 
Detroit, for the State of Maryland. 

--W. A. Watts of Sioux Falls, and Bason & Farquhar of Groton, general agents 
in South Dakota for the Union Central Life. 

—John B. Cook and Francis E. Brownell, general agents for Northern Georgia 
and Northern Alabama of the Connecticut Mutual I.ife, with headquarters at 
Atlanta. 
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of Stock. 
Par Value 
of Stock 
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Aguicultural c $500,000 | $160.44 am : 89 Etna, Hartford F | $4,000,000 $190.16 
; id 200,000 180.69 |* july,’ : American, Boston... 300,000 144.35 
200,000 129.23 Mar. 8, "89 American, Newark 600,000 | 259.37 
American 400,000 | 237. 08 * July, ’89 Apr 17,'89 American, Philadelphia 500,000 | 173.88 
‘ : American "Central, ee aan 25 600,000 138.66 
Broadwa 200,000 | 209.42 |* July, '89 5 May 25 89 Anglo-Nevada, San Francisco 2,000,000 | 103.79 
Buffalo German 200,000 | 498.60 July,’ 80 Armenia, Pittsburgh 250,000 110.17 
REE dicnncevencseses 300,000 | 197.88 a *89 ‘ Feh. 25,’89 Atlantic F. and M., Providence ’ 200,000 | 104.03 
210,000 | 176.09 |*Feb ,’89 Oct. 3, ’89 > Boatmans F. and M., Pittsburgh ---- 250,000 04.48 
Boylston, Boston 557,200 126.56 
Commerce 200,000 190.38 | Feb ,’89 California, San Francisco 600,000 138.74 
Commonwealth as 500,000 119.42 | Jan., 89 C itizens, Pittsburgh : 500,000 | 102.62 
Continental bed 1,000,000 | 222.67 |* July, ’89 July 30,890 ee) ae a 200,000 199.12 
3 ee 300,000 | 325.51 |*Apr., 89 Sep. 26,’89 Commercial, San Francisco-.-..-.---- 200,000 124.36 ¢ 
Concordia, Milwaukee 0 200,000 | 122 25 
Empire City.... .-.-.-- c 200,000 | 140.25 |*July,’89 
Empire State.........- oe] «e- 200,000 | 100.53 Connecticut, Hartford -.. 1,000,000 | 145.47 
Exchange 7 200,010 | 150.26 {*/ Apr 17,’89} 9 Denver, Denver ass 200,000 125.00 
Farragut $ 200,000 139-52 | Oct. 2, ’89 \ Detroit F. and M., Detroit ’ 350,000 | 223 26 
j Eliot, s 200,000 | 126.79 
Mar. 6,’89 Equitable F. and M., Providence -- 5 300,000 134.35 *July,’ 
July 25,’ 8c Fidelity F. and M., Cincinnati ante 200,000 101.16 
Aug 22, "89! 3 Fire Association, Philadelphia 50 | 500,000 267.74 *July, *s ‘ 
Fire Ins. Co., County of + ~cgaaen 400,000 | 138.84 *July, 
Firemans Fund San Francisco. ‘ 1,000,000 143-21 tJuly, 
4 Firemens, Baltimore.-.........---.-- 378,000 | 128.27 *July,’ 
Sept. 3,’89, 125 Firemens, Boston 300,000 260.01 |*Apr., °8 
Aug 29,'89 Firemens, Newark > 600,000 | 252 57 |tOct.,’ 
Aug20,’89, 524 Franklin, Columbus. ..-....--..-.--- 200,000 132.85 |*July, ’ 
Franklin, Philadelphia 400,000 | 341.33 |tJuly, ” 
Aug 21,'89) German, Pittsburg 5 200,000 140.16 |* July, ’ 
Aug 16,’89 Girard F. and M., Philadelphia--..... 300,000 308.23 |+Oct., ’ 
Oct. 4, ’80 
Jun.26,’89, 108% Grand Rapids, Grand Rapids--.... .- 200,000 117-99/| Jan.,’ 
Hartford, Hartford 1,250,000 278.72 |* July,’ 
Feb. 6,’89 | ae 300,000, 115.19 |* July,’ 
Oct 2, 80! 60 Ins. Co. of North America, Phila---- 3,000,009 187 96 |* July, 
July 15,’89 Ins. Co. of the State of Pa., Phila... 200,000 151-68 |* July, ’ 
Aug 14,'89 pec City, Jersey City 5 250,000 129.01 * July,’ 
ouisville Underwriters, Louisville..| ---. 300,000 | 149-62 |*Jan., 
Sep. 19,’89 Manuf. and Merchants, Pittsburgh..| 50 250,000 121.22 *July, '89 
SN Ws TRS oan tec ncdenoen 100 200,000 111.83 |*June, ’8 
July 10,’8>5 5 Mechanics, Philadelphia 25 250,000 | 155.88 |* July, 
Jan. 1,’89 Mechanics and Traders, N. Orleans.) 100 375,000 | 140.03 |* July,’ 
Mercantile, Cleveland 100 200,000 | 163.62 |* July, ’ 
May 8, '89 \ Mercantile F. and M., Boston. -- 100 400,000} 136.87 |*May, 
Sept. 9 80 Merchants, Providence 50 200,000} 154.68 |* July, '8 
June 5,’89 Meriden, Meriden | 66% 200,000} 138.32 |* July, ’ 
Sep. 18,'89 
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Firemens ---..-- Pea laa 204,000 | 120.91 i* July, *89 
Fire Association -.--..-. 300,000 | 125.34 | Jan., 89 
German-American 1,000,000 | 324.39 |* July, ’89 
Germania ‘ 1,000,000 | 172.64 "July, "89 


~ 
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EN asccvase access | 200,000 | 555.58 i* July,’ 89 
Globe | 200,000 | 150.01 |* July, 89 
i 200,000 | 307.87 July,’ 89 
200,000 | 91.94 i*July, °87 


VU 


Hamilton : 150,000 | 149.06 |* July, ’89 
I covciuionssns 1,000,000 146.26 \* July, ’80 
Home 3,000,000 | 150.08 |* July, '89 
Jefferson 2 | 200,010 | 211.69 |*Mar.,'89 
| | 

Kings County ! 450,000 | 211.63 |*July, ’89 
Knickerbocker : 210,000 | 14495 |* July, '87 
Lafayette 150,000 | _ 114.72 |* July, ’89 
Liberty 800,000 | 
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Long Island ........-.....| 5 300,000 | 107.09 |*Jan , '89 | 
Lloyds Plate Glass a._..- 100,000 | 156.21 |* July, ‘80 | 
Manuf’rs and Builders -.- 200,000 | 159.89 |t July, ’8>¢ 

Metropolitan Plate Glassa 100,000 | 190.39 \" July, *89 | 


* 


3 
6 
I 
6 


ee tae 200,000 | 189.13 |*July, '89 

i 200,000 | 135.94 |* July, ’89 
New York Bowery 5 300,000 | 139.66 *July,’ *89 
New York Equitable 210,000 | 241.37 |*Jan., "89 
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The Merchants, Newark | 400,000} 209.99 *July, 
Oct. 8, ’89! 90 Michigan F. and M., Detroit ‘ 400,009 16 133-47 |* July, 
July 17,’89 Milwaukee Mechanics, Milwaukee. - 200,000} 530.81 |* July, 
North River | 2e 350,000 | 109.75 | *Oct., 89 july 31,’89 National, Hartford 1,000,000} 156.71 *July, 
Pacific 200,000 270.03 |*July, ’89 May 16 '8o Neptune F. and M., Boston--... e 300,000] 124.22 |*Oct., 8 
| Newark, Newark 250,000} 229.76/| Jan., 
*July, *87 | Oct. 3, ’80) New Hampshire, Manchester. --. 600,000 | 6150.72 |* July,’ 
\* Jun.17,’89 North American, Boston 200,000] 125.19 |*Oct., 
Jun.11,’89 Northwestern National, Milwaukee. - 600,000} 157.63 |*July,’ 
Oct. 5, ’89 Orient, Hartford 1,000,000} 116.18 *July, 
? Packers and Provision Dealers, Chic. _.- 250,000] 120.13| ---- 
Mar.13, he Pennsylvania, Philadelphia 400,000} 422.77 |*Sepi. 
Peoples, Manchester 250,000! 112.50 |*July,’ 
Peoples, Pittsburgh 200,000 | 102.28 |* July, 
Jan. 3, 6 Phoenix, Hartford... ...- 2,000,000 158.62 |tOct., 


900,000 | 128.11 *Feb .’8 
Niagara 500,000 | 175.91 |* July, ’80 


Ow us 


Ne 


200,000 100.07 
200,000 119.59 | 
Peter Cooper ~~ 150,000 | 241.54 
Phenix 1,000,000 119.39 | 
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Prudential <co) 206 200,000 | 106.59 |*May, ’89 
Rochester German : 200,000 | 204.53 |*Jan., ’89 
BONE cvedcwetesnvasesn 200,000 ; 178.45 |*July, ’89 
Standard | 200,000 | 165.12 *July!’ 8y 
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Apr 17,’89) Providence-Washington, Providence. 400,000} 128.15 |*July, '8 
Reading, Readin 250,000 150.21 |* July, ’89 
Oct. 7, 80 Reliance, Philadelphia- 300,000 | 200.91 |* June, '89 
Oct. 1. 89 Security, New Haven... ae 250,000 | 132.06 * July,’ 89 
Sep. 18,’8¢ Springfield F. and M., Springfield. . 1,250,000 149.44 |* July, ’890 
| Spring Garden, Philadelphia 400,000 | 188.80 *July.’ 89 

St. Paul F. and M. , St. Paul 500,000 191.29 |* July, ’89 
Sun, -_ Franciaco ; 300,000 | 121.29 |tApr., '89 
Sun Mutua ew Orleans... ... x 00,000 | 150 22 |! July, ’89 
Rags Companies Doing Dasiness in New York. Teutonia, New Orleans....-___- conan 147.56 |*July, ’89 
Seecniihe . A SE RTS ee ee Traders, Chicago 4 500,000 | “184 49 |tJuly, 80 
= - =o! "gs . Union, Philadelphia 7 ces 450,000 | § 106.74 |*Apr., ’88 

| Amount Union. San Francisco . 750,000| 116.88 |+Apr., 89 

Par | maa | United Firemens, Philadelphia. - 300,000 | 128.24 |* July, 89 

NAME OF COMPANY. Value of | 17, per e LaTEst Price. Western, Pittsburg’ 300,000 | 109.79 |* July, 89 


Stock. S 


Stuyvesant 200,000 | 126.59 

. - 100,000 134.89 
United States_.___- : | 250,000 | 205.56 
Westchester 300,000 204.95 
Williamsburgh City | | 250,000 | 344.40 |*July, "89 
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Canadian Companies Doing Business in New York. 


| 





City of London 

Commercial Union Las 
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Lion Fire 
Liverpool and London and Globe 
London Assurance 


e Price of Latest 
Sale of Stock. 
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cher tg Re Oe TEE } : " British America, Toronto © * July, '89 
Norwich Union | } - Western, Toronto | *July, ‘89 





lecreased dur 
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* Semi-annual. + Quarterly. ¢ One per cent each month. § Capital « 
ing the year. a Devoted exclusively to ont plate glass against breakag 
increased during the year. @ Marine onl ew York State. ¢ Irregular. ' 
below include in some instances the price as ed, and not necessarily an actual sa\e, 
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Figency Wants. 








ANTED.—POSITION, BY A YOUNG LADY 
who has had considerable experience as bookkeeper and general clerk in Insurance 
Agency Office. Can operate typewriter. Address 
“A,” care THE SpEcraTor, 
P, O, Box 1117, New York, N. Y. 





ANTED.—TWO EXPERIENCED WORKERS OR 


Organizers to take the 
STATE OF NEBRASKA 


For a leading Lire AssuURANCE COMPANY. Communications confidential, 


Address 
* E,” care THE SPECTATOR COMPANY, 
161 La Salle St., Chicago, Ill. 


The Canada Life Assurance Com- 
pany being about to establish a 
Branch in the State of Michigan, 
applications for its management 
from gentlemen of undoubted 
character and experience, capable 
of making the Branch a success, 
may be addressed to 


The President, 
Canada Life Assurance Company, 


HAMILTON, CAN. 





ANTED.—GENERAL AND SPECIAL AGENTS 


in New York, Pennsylvania and New Jersey, by the Brooklyn Life Insurance 
Company, This company is of the best repute, and easy to work, and its TERM RATES are 
a special feature. Apply at the offices, 
51 LIBERTY STREET, New York Ciry. 


THE HOME LIFE INSURANCE COMPANY 


OF NEW YORK. 





The attention of general agents who wish exclusive control of territory, 
contract direct with the Home Office, and full compensation, so as to be en- 
abled to build up a permanent income, is called to the Home Life Insurance 
Company of New York. 

Any of the following fields can now be obtained by the right men : 
Northern Ohio, Northern Indiana, South Half of Iilinois, Eastern and 
Middle Tennessee » States of Iowa, Dakota, Washington, and Territories of 
Wyoming, Utah and Idaho. 


Applications for above should be addressed to 
EDGAR H. KELLOGG, 
SUPERINTENDENT OF AGENCIES, 


CHICAGO, ILL. 


Prominent Agents and Brokers. 








EHM & VAN DEINSE, INSURANCE AGENTS 


and Brokers, Indianapolis, Ind. Insurance effected in any part of the United 
States. Correspondence solicited. Applications for the German Insurance and Savings 
Institution of Quincy, IIl., should be referred to this office. 
CHARLES TREDICK. ESTABLISHED 1869. W. C. Bennert. 
HARLES TREDICK & CO., INSURANCE AGENTS 
and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
placing Surplus tines 


OHN |. COVINGTON, 
45 BROADWAY, - - - " 








INSURANCE BROKER. 
: - NEW YORK. 


Grorce H. Leonarp, Horace Moopy 


LEONARD & MOODY, 
INSURANCE IN ALL ITS BRANCHES. 


15 Cortlandt St., and 5 Cotton Exchange Building, N. Y. City ; Radford Building, Yonkers 
N.Y. Members of the Metropoiitan Board of Fire Insurance Brokers and Marine Board 
Brokers, New York. Agents at Yonkers, N. Y., Alliance Ins. Ass'n, N. Y¥.; Queen and 
Imperial Insurance Cos., London, Eng.; Rochester German Fire Ins, Co., N, Y.; Travelers 
Life and Accident Ins. Co., Hartford, Conn. Correspondence solicited from first-class 
companies writing surplus lines. Telephone Call, New 334. 

Sonpueim, Galveston. I. Remnarpt, Dallas, 

SONDHEIM & REINHARDT, 
GENERAL State AGENTS OF 
HE MANHATTAN LIFE INS. CO. OF NEW YORK 
FOR TEXAS. 
GENERAL OFFICES AT DALLAS AND GALVESTON, 

Energetic agents and solicitors wanted for this old and reliable Company. For plans or 
SONDHEIM & REINHARDT, Dallas or Galveston, Tex. 


Ww. L. 


information apply to 


EORGE H. BINNEY, 
Insurance Agent and Broker, 
65 KILBY STREET, - - - ° ° é ‘ 





BOSTON, 


New England Manager and Local Agent for Leading Fire and Marine In- 
surance Companies. 





ELSON & RAINE, GENERAL INSURANCE 

Agents, Successors to G, D. Raine, Memphis, Tenn., representing North British 

and Mercantile and American companies, including Tennessee State companies. Surplus 
lines placed. Correspondence solicited. 


E. LOWE, FIRE INSURANCE AGENCY, 


e Nos. 31 and 33 Pine Street, New York, Special facilities for placing large lines 
Equitable rates. Reliable companies. 











Prominent Agencies at Chicago. 





A. D. 1848. 
one FARMERS INSURANCE CO. OF LE ROY, 


Ohio. E, M. CONDIT, General Agent, 208 La Salle St., Chicago. 





W A. ALEXANDER, CHICAGO, ILL., 


General Agent, Western Department (AccipenT Brancn), 


AND CASUALTY CO. OF NEW YORK, 


Home InsurANCE BuILpING. 


Airs Resse aren 


FIRE UNDERWRITER, 
220 La Salle Street, - - - - ~ “ : * 


FIDELITY 





CHICAGO 





EsTasLisuHep A, D. 1865. 


A. LOWELL & CO., INSURANCE. 
° Room sc, 189 La Salle Street, Chicago, Ill, 








E, W. Lyman. Cuarves L, Buss. 


W. LYMAN & CO., 152 LA SALLE STREET, 


e Chiczgo. Telephone, 763. 
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’ 


W. GLover, 
Sec’y. 


BOYLSTON OF BOSTON, 


ASSETS, $909,878.00. 


Pres’t. 
CAPITAL, $557,200.00. 
EDWIN C. LEWIS, - - GENERAL AGENT. 


No. 161 La Salle St., Chicago, Ill. 





Ws. C. MaciLt. Cuas. A, VatL. Frank L, EASTMAN, 


AGILL, EASTMAN & CO., 
INSURANCE AGENCY, 


‘Telephone Nc. 1978. S. W. Cor, La Salle and Madison Streets, Chicago, 





ee & WM. A. GOODMAN, 
Insurance Agents, 
144 LA SALLE STREET, 


142 AND 


CHICAGO, ILL. 





T. H. WesstTer. E, N. WiLey. 
EBSTER & WILEY, SUCCESSORS TO S. M. 
Moore & Co., 168 and 170 La Salle Street. Telephone 1664, ‘* Chicago.’’ Orient 
Insurance Co.; Southern California Insurance Co,; Lion Fire Insurance Co,; Providence- 
Washingto 1 [nsurance Co. 








Capita STOCK, $500,000.00. NET SuRPLus, $418, 358.07. 


MERICAN STEAM BOILER INS. CO. OF N. Y. 
WESTERN DEPARTMENT, 
Rooms 318, 319, 320 and 321 Phoenix Building, Cuicaco, ILL. 
THACHER, VOIGHT & HOLMAN - - - 
J D. Murpny, Chief Inspector. 


Managers 


Telephone, 1459. 





Geo. W. MontGomery. M. L. C, FuNKHOUSER. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 177 La Salle St., Chicago, Ill. Agents for American Ins, Co., Newark ; 

Firemens Ins. Co., Newark; Standard Fire Ins. Co., New York; Fidelity and Casualty. 
Co., New York. Fire, Plate Glass, Bonds of Suretyship. Telephone 303. 





DOLPH LOEB & SON, INSURANCE AGENCY, 

170 La Salle St., Chicago. Royal Insurance Co., of Liverpool; Rochester German 

Insurance Co., of Rochester, N. Y.; Lloyds Plate Glass Insurance Co., of ‘New York; 
Peoples Insurance Co., of New York ; German Fire Insurance Co., of Pittsburgh. 


J. W. Batch. 


ERMANIA FIRE INSURANCE Co. 


OF NEW YORK. 
STATEMENT JULY st, 


A ETS. 
CROT CARTE Bhisnccce ncccss eins maieuieaengniadaibins 
II I NN asp alaldhleescsinedinica ierslgtioubiemaiininanw 
Reserve for losses under adjustment 
Net surplus 


- 3 I 9¥900,000,00 
- 1,037,047.46 
745314.13 
751,404.42 


$2,892,766.0] 


Increase in Assets since January 1 

Increase in reinsurance since January 1 

ee I TRE Ba cosine swine ckan annsecavwecatmaiseivtedin ness 54,959.34 

RUDOLPH GARRIGUE, President. HUGO SCHUMANN, Vice-President, 
CHARLES RUYKHAVER, Secretary. 


$84,047.34 
21,093.16 





= 


INCORPORATED 1832. 


HE FIRE INSURANCE COMPANY OF 
THE COUNTY OF PHILA. 


OrFice, 110 South Fourth St. 


Cash Capital, - - - $400,000.00 
Assets, - - 806,506.70 
Net Surplus, - = 155,384.64 
JAMES N. STONE, President. — 
JACOB NAYLOR, Vice-President. 
CHARLES R. PECK, Secretary and Treasurer, 
FRANK M. CRITTENDEN, Ass’t Secretary. 





NGLO-NEVADA 
ASSURANCE CORPORATION 
Or San Francisco, CAL, 


LOUIS SLOSS, President. WM. MACDONALD, Vice-President, 


DIRECTORS: 
M. H. Hecht, Jj. B. Haggin, E. E. Eyre, 
W. H. Dimond, W. F. Whittier, J. M. Donahue, 
Wm. Macdonald. 
Z. P. Cuark, Secretary. 
MILLS & FORD, General Agents, 33 Ping StrEET, New York. 
New York, Pennsylvania, New Jersey, Delaware, Maryland and District of Columbia, West 
Virginia, North and South Carolina. 
S. T. COLLINS, Manager Western Branch, Rialto Building, Chicago, IH. 
Illinois, Indiana, Iowa, Michigan, Minnesota, Missouri, Ohio, Wisconsin, Dakota, Ken- 
tucky and Tennessee. 


J. W. Mackay, 


Chas. S. Neal, 
Louis Sloss, 


J. F. Bigelow, 








Prominent Brokers at Chicago. 








RED P. BUELL & CO., GENERAL INSURANCE 


agents, 175 La Salle Street, Chicago, make a specialty of placing surplus lines for 
responsible agents throughout the country. References if required. 





W. BROWN, FIRE INSURANCE BROKER, 


e 504 and 506 The Rookery, Chicago. Reference, Chicago National Bank. 





E. GILPIN, FIRE INSURANCE BROKER, 


e Rooms 450, 452 and 454 Rookery Building, Chicago. References: Metropolitan 


National Bank. R.G. Dun & Co. The Bradstreet Co, 





T. MARSHALL & CO., FIRE INSURANCE, 
e 33 and 35 Major Block, No. 149 La Salle Street, Chicago. Special facilities for 
placing large lines on all classes of insurable property. 


= 


NTER-STATE MUTUAL FIRE INS. CO. 
OF ELKHART, INDIANA. 
Manufacturers Insurance at Actual Cost. 
OFFICERS AND DIRECTORS: 
Hon. C. G. Conn, Manf. of Band Instr., Elkhart, Ind., and Worcester. Mass. Vice-President. 
A: R. SHrover, of Elliott; Shroyer & Co., Logansport, Ind President. 
Toun B. Faucknor, Underwriter..-....- ------.-----------+----+---+-------------Secretary, 
E. A. Jacks, President Niles Paper Mill Co., Niles, Mich Treasurer, 
Hon. H. H. FRANCcIs........-----Editor Despatch, Michigan City, Ind., and State Senator. 


References by Pormcion:| Sd EPR valey bank Er, 











HE HARTFORD LIFE AND ANNUITY 


INSURANCE COMPANY. 
OF HARTFORD, CONN. 


F, R. FOSTER, Pres. STEPHEN BALL, Sec’. 


OPERATES THE VERY LIBERAL AND EASILY SOLICITED PLan, Ex- 
TITLED, SAFETY FUND SYSTEM: THE Best PURE LIFE 
INSURANCE OFFERED. 


A FEW FIRST-CLASS SPECIAL AND GENERAL AGENTS WANTED. 


OR COMMISSION, 





LIBERAL COMPENSATION TO SUCCESSFUL MEN. SALARY 
Address A. T. SMITH, Sup’t of Agencies, Hartford, Conn. 


—— 


No. 137 Broadway, New York. 


CASH CAPITAL, $500,000.00. CAsH ASSETS, $2,237,492.00 
Operating Under the New York Safety Fund Law. 





West Po.tock, Sec. Peter NotMan, Pres 


Western Department, 1. S. BLACKWELDER, Manager, Chicago, IIl. 


HE AMERICAN FIRE INSURANCECO. 


OF PHILADELPHIA, 





Cash Capital 
Re-Insurance Fund, and other Liabilities. -...- 
Surplus, over all liabilities 

Assets, January 1, 1889 


Office—Company’s Building, 308 and 310 Wainut Street. 
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THE 


Employers’ Liability Assurance Corp’, 


LIMITED, OF LONDON, ENGLAND. 


The original and Leading Liability Company of the World. 


DEPOSITED IN UNITED STATES, $550,000.00. 








Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents. 


| 
Employers with pay rolls of $70,000,000.00 already covered in the | 


United States. Also, insures Owners of Buildings for a nominal 
Premium azainst Claims and Law Suits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 





ENDICOTT & MACOMBER, - -_ Boston, Mass. 


Managers for the United States. 





KIRBY & DWIGHT, General Agents for State of New York, 


51 CEDAR STREET, NEW YORK. 


INCORPORATED IN 1868. 
GERMAN 
INSURANCE COMPANY, 


FREEPORT, ILL. 


Cash Capital 
RE cerécrs 6ins rhode eeogrmesmene 1,760,75 3.00 
DS connsssesdsbantetes acvsenegare 355,822.00 


Assets, January 1, 1889 2,316,575.00 


WM. TREMBOR, Secretary. M. HETTINGER, President. 





THE GRINNELL ~ 
Automatic Sprinkler. 


BotH WET AND Dry SYSTEMS. 


After six years’ extensive use the GRINNELL is known and acknowledged to 
be the only absolutely water-tight and reliable sprinkler. 


For INFORMATION AND PROPOSALS, APPLY TO 


Providence Steam and Gas Pipe Company 


Providence, R. I. 


Boston OFFIcer, 173 Devonshire St. CHICAGO OFFICE, 115 Monroe St. 





Automatic Fire Alarm and Extinguisher Co. (Limited), 


294 Broadway, New York. Philadelphia Office, 49 South Fourth St. 





HE PACIFIC MUTUAL LIFE INS. CO. 


OF CALIFORNIA. 
ORGANIZED 1868. 


LIFE and ACCIDENT INSURANCE 


Gro, A. Moore, Pres’t. Gero. W. Braver, Vice-Pres’t. 
J. N. Patron, Sec’y. Tuos. Bennet, Gen, Sup’t. 


Paid on account of Policyholders, - - over $4,000,000.00. 


| The only Life Insurance Company in the United States whose Stockholders are Liable 


or the Debts of the Corporation. 
LIFE POLICIES UPON APPROVED FORMS. 
ACCIDENT POLICIES ARE WORLD-WIDE AND DEFINITE. 
LOW CASH RATES. NO ASSESSMENTS. 


INCORPORATED 1850. 


ONNECTICUT FIRE INSURANCECO. 
OF HARTFORD, CONN. 
JANUARY 1, 1889. 
Cash Capital --+- $1 000,000.00 
Reserve for Reinsurance 696, 382.84 
ST Gide eddwercesscenuners Wevetaperteenentbieens seanned 109,815.34 
SR rived peidc aided nentnp achilles sanpretenaceersnuurcyRbesesqneretest 454,718.83 


Total Assets, January 1, 1889 $2,260,917.01 


Policies issued at reasonable rates, and losses fairly adjusted and promptly paid by 


SCOTT, ALEXANDER & TALBOT, Resident Agents, 
No. 45 WILLIAM STREET, NEW YORK. 


HE EQUITABLE ACCIDENT 
INSURANCE COMPANY, 


OF CINCINNATI, OHIO, 


DOES A STRICTLY ACCIDENT BUSINESS ONLY 


Paip-up Casu Capita, $100,000, 


Special Indemnity for Loss of Sight or Limbs. 


GEORGE FISHER, President. J. R. MURDOCH, Vice-President. 
H. N. RENO, Secretary. J. F. HESSER, Manager R. R. Dept. 





INCORPORATED 18s. 


HE MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY, 
SPRINGFIELD, MASS. 

$0.565,322.65 
8,899,995.04 
Surplus (Mass. Standard) "755,527.61 

CAREFUL. ECONOMICAL, CONSERVATIVE. AGGRESSIVF. 

All Policies protected by the famous Non-Forfeiture Law of Massachusetts. 
Examine Its Merits Berore INsurinc, 
M. V. B. EDGERLY, President. JOHN A. HALL, Secretary, 


HENRY S. LEE, Vice-President. OSCAR B. IRELAND, Actuary. 
GILFORD MORSE, Manager, 243 Broadway, New York. 


West Po.tock, Sec. N IAGA RA Peter Norman, / ves. 


No. 137 Broadway, New York. 


CASH CAPITAL, $500,000.00. CASH ASSETS, $2,237,492.00 
Operating Under the New York Safety Fund Law. 





Western Department, 1. S. BLACKWELDER, Manager, Chicago, III. 


DERBY ROLL-TOP DESKS. 


Fine Bank and Office Furniture. 
JOHN M TUFTS, 


131 Fulton Street, New York. 





Catalogues, Price Lists and Estimates Furnished on Appli- 
cation. 
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INCORPORATED 1881 


HOME BENEFIT 


ASSOCIATION. 


OFFICES : 
No. 1837 Broadway, New York. 
CLAIMS PAID, over - - . $465,000.00 


WM. A. CAMP, Mensse: Nex Yo President. 
H. C. BROWNELL, Vice-Pres. J. C. MOORE, Manager of Agencies. 


E. A. BAKER, Secretary. W. G. RICHARDS, M. D., Medical Director. 


F. J. BROWN, TREASURER. 


Under Bonds to the American Surety Co., Capital $1,000,000.00, 
Reserve Fand Dividends of the Fifth and Each Subsequent Year. 


DEPOSITORIES: 
For Mortuary Fund, 
CENTRAL TRUST Co. 


For Reserve Fund, 
FARMERS’ LOAN AND TRUST Co. 


Certificates Written, Over 16,000. 


LLOYDS PLATE GLASS INS. CO. 





usually 


The participants are 
storekeeper loses the glass if uninsured. 





Street fights cause many losses to the LLoyps. 


, worthless, and if arrested and sent to jail, the 


William, and Cedar Streets, New York. 


E. F. Spence, President. — 
J. R. Toperman, Vice-President. F. 


OUTHERN CALIFORNIA INS. CO. 


(FIRE) 
OF LOS ANGELES, CAL. 
A. W. Hart, General Agent for Missouri, Kentucky and Tennessee, 
Sherley Building, 126 East Main Street, Louisville, Ky. 


HE GENERAL FIRE INS. COMPANY 
(MUTUAL) 
NEW YORK, 














D. E. Mixes, Secretary. 
C. Howes, Treasurer. 





OF 
Will offer special, unusual advantages to agents and brokers. 


EDWARD A. SWAIN, President. 





INCORPORATED 1832. 


HE FIRE INSURANCE COMPANY OF 
THE COUNTY OF PHILA. 


OrrFice, 110 South Fourth St. 


Cash Capital, - - - - - - $400,000,00 
Assets, - - - - - - - -  - 806,506.70 
Net Surplus, - - - - - - - 155,384.64 


JAMES N. STONE, President. 
JACOB NAYLOR, Vice-President. 
CHARLES R. PECK, Secretary and Treasurer 
FRANK M. CRITTENDEN, Ass’t Secretary. 





HENIX INSURANCE COMPANY 
Of Brooklyn, N. Y. 
CASH CAPITAL, - - - - = $1,000,000. 


Insures against Losses by Fire, Windstorms, Tornadoes, Cyclones and Lightning, 
NEW YORK OFFICES, 195 BROADWAY. 


GEORGE P. SHELDON, President. 
ARTHUR B. GRAVES, Vice-President. 
GEORGE INGRAHAM, 2d Vice-President. 
PHILANDER SHAW, Secretary. 
CHARLES C. LITTLE, Assistant Secretary, 


bas and Southern Department, Phenix Building, Chicago, IIL, T. B. Burcu, Genenl 

gent. 

South Eastern Department, H. C. Stockpe.t, General Agent, Atlanta, Ga. 

Jj. ¥ a, General Agent, Eastern Department and Middle States. Office in New 
ork. 





THE 


Spring-Garden 


Insurance Company, 
431 Watnut Street, 
PHILADELPHIA 








1825. THE 1888, 
ENNSYLVANIA FIRE INS. CO. 
OF PHILADELPHIA. 
CAPITAL, - - - - - = -* = = 
ASSETS, January 1, 1889, - - - - - 


$400,000.00 
3,106,553.18 


JOHN DEVEREUX, President. 
R. DALE BENSON, Vice-President. JOHN L. THOMSON, Secretary. 
W. GARDNER CROWELL, Assistant Secretary. 


FRAME & SHADE, General Agents for Metropolitan District, 
206 BROADWAY, NEW YORK. 


—— 





ie LIBERTY INSURANCE CO., 


120 Broadway, New York. 


SAM’L R. WEED, 2D VICE-PRESIDENT AND MANAGER 


Western Department, 201 La Salle St., Chicago, CuaRLEs E. Van Vooruis, General Ageat, 
Pacific Coast Department, 317 California St., San Francisco, Rotta V. WATT, General Ages! 
Kentucky and Tennessee Dept., 310 W. Main St., Louisville, CLrvron T. Baird, Gen, Ag 
Ohio Department, Columbus, Ohio, Henry O’Kang, General Agent. 

Michigan Department, Griswold Street, Detroit, Eucens Harseck, General Agent 





